
He meets Steven, a business expert. 
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Finally, Paul talks to policy makers and regulation offices, ...  

 

Well, you will need to look 
into   5, fill out form C395 and

G836, make sure to have
certificats for ...

Meet Paul. Paul is a bioeconomy
innovator with great ideas. But
he is wondering if there are
real business opportunities for
him. 

 

He is asking Julia and Tom, working at the Regional business
developers for advice. 

 
We struggle with complex

and time-consuming funding
processes. 

True, finance,
bureaucracy, and
legal burdens limit
SMEs to scale up. 

Still motivated, Paul asks Linda, a
bioeconomy researcher at
university for help.

Sure, 
but I need

funding for
testing

technology,
consumer

acceptance, … 

Paul manages
these first
challenges, 
ready to enter
the market.
  

 

Right, you need to understand the
market, the consumer demand,

marketing, controlling, ...

 I have made a novel
bio-based product. 
But what regulatory
frameworks will it
need to meet? 

Paul negotiates with the local farmer James if he
would sell biomass for Pauls bio-based product.

 

I can help you with biomass
supply and the testing on fields,
but I need a sustainable business

model 

After two years, Paul has made it!   
 

Wow, a bio-
based product

that consumers
want, that is
innovative,

adhears to policy
and is cost-
compatitive 

Indeed, it is reall hard 
to make business with 

bio-economyGreat idea, and
easy to copy with
fossile product 
  

 

BUT THIS SHOULN’T BE THE END ...

But then ... 
 

Funded by the European Union
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